
‭Sri Sagari Bhaskar‬
‭2881 Delamar Dr, Dublin, CA 94568‬

‭| (925) 785-6634 |‬‭www.linkedin.com/in/siri-bhaskar-023a18319‬‭|‬‭srisagari.bhaskar@sjsu.edu‬

‭Education‬
‭MIS Degree |‬‭San Jose State University‬ ‭Expected Graduation: May 2025‬
‭GPA:‬‭3.5‬

‭Professional Experience‬
‭Crew Member | McDonalds :‬

‭-‬ ‭Developed strong communication and interpersonal skills by interacting with a diverse customer base, addressing their‬
‭needs, and ensuring satisfaction.‬

‭-‬ ‭Balanced multiple tasks simultaneously, such as taking orders, preparing food, and maintaining cleanliness, ensuring‬
‭timely service.‬

‭-‬ ‭Learned how to manage my finances at 16 and earned Employee of the Month‬
‭-‬ ‭Collaborated with team members to maintain smooth and efficient operations, demonstrating adaptability in a‬

‭fast-paced environment.‬
‭-‬ ‭Addressed customer complaints and resolved issues quickly to maintain positive experiences and uphold company‬

‭standards.‬

‭Tutor | Kumon:‬
‭-‬ ‭Developed effective communication skills by interacting with students, parents, and colleagues, providing feedback and‬

‭updates on student progress.‬
‭-‬ ‭Cultivated patience and understanding, providing encouragement and support to students of varying abilities and‬

‭learning styles, paid attention to detail‬
‭-‬ ‭Enhanced ability to teach and explain concepts in math and reading, tailoring instruction to meet individual student‬

‭needs.‬
‭-‬ ‭Implemented strategies to motivate students, fostering a positive and engaging learning atmosphere.‬

‭Sales Person | Vector Marketing‬
‭-‬ ‭Earned a certificate for selling more than $5,000 worth of knives‬
‭-‬ ‭Learned how to persuade, influence, and sell an idea‬
‭-‬ ‭Maintained accurate sales records and reports, analyzing data to identify trends and improve sales strategies.‬
‭-‬ ‭Demonstrated effective negotiation skills to achieve favorable outcomes for both the customer and the company.‬
‭-‬ ‭Utilized effective sales techniques to engage customers, demonstrate products, and close sales, contributing to‬

‭increased revenue.‬

‭Intern | San Ramon Family Optometry‬
‭- Managed scheduling, patient records, and billing processes, ensuring smooth office operations.‬
‭-Balanced multiple tasks effectively, ensuring timely completion of duties and maintaining a productive workflow.‬
‭-Shadowed technicians and administrative staff, demonstrated teamwork and understood how a business is run.‬

‭Projects‬
‭-‬ ‭Networking & Data Communications and Systems Design & Analysis courses taught the technical aspects which form‬

‭the backbone of information systems, through the Juno, Associate (JNCIA-Junos) course‬
‭-‬ ‭Developed strong proficiency in Excel through Composition Tools for Business course‬
‭-‬ ‭Created detailed spreadsheets and graphs, analyzed and presented found data professionally‬
‭-‬ ‭Created a comprehensive business model from scratch in Managerial Accounting course; took fixed and variable costs,‬

‭compiled financial data, designed visuals to pitch business the concept‬
‭-‬ ‭Deepened understanding of various business operations and how to incorporate technology/data into decision making‬

http://www.linkedin.com/in/siri-bhaskar-023a18319
https://www.linkedin.com/company/4033997/


‭Languages‬
‭English, Telugu, Hindi‬

‭Activities‬

‭Completed over 300 hours of volunteer work in High School, serving as a camp counselor, a tutor, as well as a teacher to‬
‭Kindergarteners. As a camp counselor, I led activities and helped manage groups of children, fostering leadership and‬
‭communication skills. As a tutor, I assisted students with various subjects, promoted academic growth and confidence.‬
‭Additionally, I taught Kindergarteners, helping them with early literacy and numeracy, while developing patience, adaptability,‬
‭and creativity. This diverse volunteer experience enhanced my ability to manage and mentor in different settings.‬


